Answerbank

Sales Academy

2008 calendar of
Open-enrolment

WOrkshops

“ ANairainvested in sales
training can return more than
N300 in 90 days and almost
N1,400 in asingle year”

- Research report

April 15-16
Proactive Account Management for
Technology Salespersons

June 17 - 18
Proactive Account Management for
Providers of Professional Services

July 22 - 23
Proactive Sales Negotiations for medical
sales reps

September 2 - 3
Proactive Sales Management

September 16 - 17
Strategic Account Management for Marketers of
Petroleum Products

November 18 - 19
Effective Proposal writing

Click here to complete or download PARTICIPANTS’ NOMINATION FORM for 2008 open-
enrolment programs
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